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PON Seminars

Executive Education Seminars

Gradute Research Fellows:

Next Generation Grants

Harvard Negotiation and Mediation Clinical Program

Negotiation Pedagogy@PON
The Dispute Resolution Forum

The Clearinghouse
Dispute Resolution Directory

The Program of Instruction for Lawyers
The Harvard Mediation Program
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Can’t beat them? Then join a coalition.
Think you are powerless? Think again.

How do you build trust at the
bargaining table?
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cf. Mnookin et.al, Beyond Winning
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contingent agreement






Active Listening

- ACTIVE LISTENING

Paraphrase :

Acknowledge

Inquiry
/ guestion
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http://lawschool.cc.sophia.ac.jp/project/index.html



